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Don’t forget your doors

CENSolutions has warned that doors are generally being ignored in discussions about the
revised Building Regulations.

The company highlights it’s not just window companies with a big challenge ahead. Mike
Gaillard, joint managing director of CENSolutions said: “In all the discussions in the run
up to and following the announcement of the Building Regulations, the silence about how
doors will comply has been deafening! Profile suppliers, industry bodies and scheme
suppliers have failed to highlight the impact of the Building Regulations on doors, and
yet the effect the revisions will have on this sector is huge.

“The Regulations specify a U-value of 1.8W/m2K or better for all new and replacement
doors. The whole scheme seems to have been built around composite PVC-U doors with
little or no regard to the timber door industry for example. A hardwood timber door will
struggle to get close to a 1.8 u-value and yet the timber industry federation bodies seem
to have done nothing to look after their members’ interests in the last 12 months or more.

“There is now hardly any time to develop new alternatives, so the whole timber door
industry, and to a certain extent the timber window industry, is under threat because no-
one has considered them or fought their corner.

“There may have been rumours of an energy rating scheme for doors for some time but
this probably won’t emerge until next year. So even if your door does comply, how will
you prove it? Manufacturers and fabricators need simulations prepared for them to prove
their doors comply with a U-value of 1.8 or less. The most straight forward way of
getting simulations done is through EN10077 and one effective way compliance can be
demonstrated is by CE Marking to EN14351. This includes a Factory Production Control
(FPC) or quality control system which should satisfy FENSA, CERTASS and Building
Control as evidence that the door systems you have simulated are the doors you’re
actually making. If you go down this route then at least you will have everything in place
for the years ahead.”

www.censolutions.com
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Don’t forget to prove your doors comply too
18 Jun 2010

CENSolutions Ltd, the leading consultancy and test facility for ALK
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just window companies with a big challenge ahead. A kR NG AT
Mike Gaillard, Joint Managing Director of CENSolutions explains: “In all the discussions
in the run up to and following the announcement of the Building Regulations, the silence
about how doors will comply has been deafening! Profile suppliers, industry bodies and
scheme suppliers have failed to highlight the impact of the Building Regulations on
doors, and yet the effect the revisions will have on this sector is huge. The Regulations
specify a u-value of 1.8W/m2K or better for all new and replacement doors. The whole
scheme seems to have been built around composite PVC-U doors with little or no regard
to the timber door industry for example. A hardwood timber door will struggle to get
close to a 1.8 u-value and yet the timber industry federation bodies seem to have done
nothing to look after their members’ interests in the last twelve months or more. There is
now hardly any time to develop new alternatives, so the whole timber door industry, and
to a certain extent the timber window industry, is under threat because no-one has
considered them or fought their corner.”
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“There may have been rumours of an energy rating scheme for doors for some time but
this probably won’t emerge until next year. So even if your door does comply, how will
you prove it? Manufacturers and fabricators need simulations prepared for them to prove
their doors comply with a u-value of 1.8 or less. The most straight forward way of getting
simulations done is through EN10077 and one effective way compliance can be
demonstrated is by CE Marking to EN14351. This includes a Factory Production Control
(FPC) or quality control system which should satisfy FENSA, CERTASS and Building
Control as evidence that the door systems you have simulated are the doors you’re
actually making. If you go down this route then at least you will have everything in place
for the years ahead."



A .

CENSOLUTIONS marketing

“We appreciate that most people wince at the thought of standards because it conjures up
images of reams of paper work and complicated jargon. CENSolutions however can help.
We can guide you through the process involved in ensuring your doors, and windows,
comply with the new Building Regulations and even do a lot of the paperwork for you in
as cost-effective a manner as possible. So don’t leave it too late to ensure your products
meet future legislation.”

For more information on CENSolutions visit www.censolutions.com



http://www.censolutions.com/

A .

CENSOLUTIONS marketing

GGP Bullseye (June)

CENSolutions on board for Belfast

Having been part of all seven of the nationwide Journey to C events organised by
Edgetech so far, CENSolutions will also be lending its knowledge and expertise for the
final event in Belfast on 28th June.

With a focus on Building Control and the up and coming changes to regulations in the
Northern Irish market, the company will help ensure that the final event is as on target
and specific to the audience, as each of the other workshops have been.

Joint managing director of CENSolutions, Wayne Rogerson explained why the company
wanted to up its involvement for this event: “Northern Ireland is facing very similar
changes to the rest of the UK, but the market and the processes involved in meeting the
Building Regulations is very different.

CENSolutions has been operating in the market since 2003 and has already helped many
companies through the BFRC window energy rating process both in Northern Ireland
and Eire, and NSAI window energy ratings specific to Eire, so we are well positioned to
take a key role in the Belfast Journey to C event.

“CENSolutions’s consultant for Northern Ireland & Eire, Brendan Ruddy will be one of

the experts on the panel and will talk delegates through the entire process and associated
standards they need to have in place, in particular the importance of a company specific

Factory Production Control system, to enable companies to comply with both EN 14351

and the BFRC WER Scheme.

The FPC will be instrumental in enabling companies to CE Mark their windows and

doors, and declare an overall U-value on those products which are not covered in the
BFRC WER scheme. Independent Agent, ER Certification will also be represented by
Willy Montgomery who used to work for the Northern Ireland Housing Executive and

now helps companies through the window energy rating process.
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“As with the other events Edgetech’s Andy Jones will be hosting the day and S
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Alan Fielder will offer an insight into how to market your compliance to the
Building Regulations once you have achieved it.”

For more information on CENSolutions visit www.censolutions.com or to
register for the Belfast Journey to C on the 28th June visit www.journeytoC.co.uk
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LETTER: The details of ‘L

Dear Dominic,

Naturally, as the revised
Building Regulations guidance
documents, or Approved
Document L and F effective
from the 1st October this year,
have finally been published,
we'll now see every man and his
dog jumping on the bandwagon
claiming they're the best people
to help you through the process.
In reality, what companies
actually need now are the facts,
and best placed to provide
these facts, are the people
who've been helping companies
prepare for these revisions for
years.

OK I'm being flippant — years
ago we didn't know what this
version of the regulations would
contain, but companies with
foresight were moving towards
more energy efficient products
in anticipation of what was
to come. And in the process,
these companies have gathered
experience and knowledge of
what works and what doesn't
with Window Energy Ratings and
the related processes.

There has already been
lots of rumours and confusion
in the industry that the new
Regulations may require all

companies with an existing
Window Energy Rating to
resubmit their products to be
tested against a new formula,
which could see their WER
fall from an 'A' to a 'B' or even
froma 'C'toa ‘D', If you trawl

.through the entire document,

you can see this simply isn't
the case but they don’t make it
easy. Which is why, more than
ever before, companies will
need the support of partnering
organisations whose business
it is to go through regulations
and processes with a fine tooth
comb.

There has been lots of
debate, articles, road shows and
seminars about the proposed
changes to UK Building
Regulations. However all of
which focused on windows
— we must not forget that doors
also need to comply. The
requirements for replacement
products in domestic properties
are as follows: Windows need to
be a WER Band ‘C’ or better or
an overall U-value of 1.6W/m2K.
Doors need to have an overall
‘U'-value of 1.8W/m2K.

IGU manufacturers also
need to make decisions fast
regarding gas filling of IGU's
and type testing to EN 1279:3

— the test takes a minimum of
four months and bearing in mind
the new Building Regulations are
effective from the 1st October
there is not much time left.

CENSolutions was established
in November 2003 and has
invested the time and money
to do things properly. We
believe we are now the biggest
provider of EN 1279 Part 2 & 3
type testing in the UK through
our preferred Notified Body
Testing Partner TUV/TNO in
the Netherlands, where we
have been submitting test
samples every month since June
2006. A third of the companies
that have achieved a BFRC
Window Energy Rating, have
done so with the CENSolutions
team guiding them through
the process. We also offer
customers ongoing help and
advice to maintain long term
relationships, and boast a strong
team of experienced consultants
and technicians. With all of
this in our armoury we feel we
are well positioned to support
companies in the countdown
to the implementation of the
revised Building Regulations in
October.

Yours sincerely
Wayne Rogerson
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ENSolutions , the leading consultancy
‘ and test facility for the window, door

and glazing industries warns that doors
are generally being conveniently ignored in
discussions about the revised Building
Regulations. The company highlights it's not just
window companies with a big challenge ahead.
Mike Gaillard, Joint Managing Director of
CENSolutions explains:“In all the discussions in
the run up to and following the announcement
of the Building Regulations, the silence about
how doors will comply has been deafening!
Profile suppliers, industry bodies and scheme
suppliers have failed to highlight the impact of
the Building Regulations on doors, and yet the
effect the revisions will have on this sector is
huge.The Regulations specify a u-value of
1.8W/m_K or better for all new and
replacement doors. The whole scheme seems
to have been built around composite PYC-U
doors with little or no regard to the timber
door industry for example.A hardwood timber
door will struggle to get close to a 1.8 u-value
and yet the timber industry federation bodies
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Don’'t forget to prove your doors
comply too, warns CEN Solutions

seem to have done nothing to look after their
members’ interests in the last twelve months
or more.There is now hardly any time to
develop new alternatives, so the whole timber
door industry, and to a certain extent the
timber window industry, is under threat
because no-one has considered them or fought
their corner.

“There may have been rumours of an
energy rating scheme for doors for some time
but this probably won't emerge until next year.
So even if your door does comply, how will
you prove it? Manufacturers and fabricators

need simulations prepared for them to prove
their doors comply with a u-value of 1.8 or
less. The most straight forward way of getting
simulations done is through EN 10077 and one
effective way compliance can be demonstrated
is by CE Marking to EN14351.This includes a
Factory Production Control (FPC) or quality
control system which should satisfy FENSA,
CERTASS and Building Control as evidence
that the door systems you have simulated are
the doors you're actually making. If you go
down this route then at least you will have
everything in place for the years ahead.

“We appreciate that most people wince at
the thought of standards because it conjures
up images of reams of paper work and
complicated jargon. CENSolutions however can
help.We can guide you through the process
involved in ensuring your doors, and windows,
comply with the new Building Regulations and
even do a lot of the paperwork for you in as
cost-effective a manner as possible. So don't
leave it too late to ensure your products meet
future legislation.” E: nfo@censolutions.com




